


Project Overview

The Padthaway Braithwaite Estate Vineyard (PBEV)
offers professional investors an opportunity to
participate in Australia's most exciting agribusiness
industry: Wine. Investors will become producers of
premium-quality, cool-climate wine grapes in South
Australia's famous Padthaway region, an area
renowned for its world-class wines.

This is an exclusive offer for up to 16 sophisticated
investors who are invited to take a direct investment
in the PBEV, a 58-hectare development. The
Padthaway Braithwaite Estate Vineyard is the third
stage in a viticultural development that will be
managed by a single management team, thus
providing growers with significant operating and
management efficiencies. When fully developed,
PBEV will extend over 243 hectares of contiguous
vineyards.

The Project is structured as a primary production
business. Growers will operate the business and
assume the risk, income and expenses that are
associated with a normal viticultural enterprise.
Growers will incur the development expenditures
in anticipation of a future income stream from the
sale of premium-quality wine grapes and juice.

Australian Tax Office Product rulings, 2002/29 and
2202/30 provide growers with an assurance that
stated tax deductions will apply.

An investment in the

Financial Returns

An ungeared grower can expect to receive attractive
financial returns in the form of:

= An annuity type of return of $50,000 (estimated)
once vineyard is at maturity (after fifth year)
Annual return on investment at maturity of >20%
Average return on investment over 15 years of 19%
Post-tax internal rate of return (IRR) of >14%
Attractive tax benefits (see below)

Capital growth from an improved value of a
developed vineyard (at maturity estimated at
between $50,000 and $75,000 per hectare)

Even more attractive returns are possible for the
grower employing some level of debt funding for
their investment, depending on their tax and
borrowing status.

Growers subscribing prior to 31st May 2003 will
have their vineyard developed in spring 2003 with
first harvest expected three seasons after planting
(autumn 2006). However tax deduction will apply
to the current year expenditure.

A grower capable of servicing debt against this
investment can expect to significantly improve the
tax deductions and financial attractiveness of this
investment.

PBEV offers:

Land Ownership

Participants in PBEV own 100% of their respective
vineyards and related assets, including the land, if
they choose. This structure ensures investors enjoy
the long-term wealth creating benefit generally
associated with vineyard ownership, in addition to
the annuity-like return that can be expected when
the investment reaches maturity (in the fifth year).

Land ownership will be held as a community title(s)
in @ minimum of one community allotment of 3.38
hectares. A community title is similar to a strata
title and carries the advantages that associate with
land title. The grower (or associate) owns 100% of
the 3.38-hectare vineyard from commencement.

This feature is a major benefit to the grower and
quite different to many other vineyard investment
projects that generally only offer ownership via a
unit trust over which the grower has little control.

Returns Ungeared Investment Pre-tax IRR ROI at Maturity Tax Deductibility NPV
Owner grower 14.6% 23% >90% $44,373
Lessee 11.7% 26% >140% $16,000
Associate lessor 20.7% 12% Nil $63,900
(Purchase & lease option)




A Direct Investment in the Australian
Wine Industry

Exposure to the Australian wine industry represents
a worthwhile investment for a well-balanced and
diversified investment portfolio. By investing in

the PBEV you invest directly in the exciting, globally
competitive and export-oriented Australian wine
sector. Australian wine has an international
reputation for producing consistent premium and
super premium-quality table wines and, as a result,
worldwide demand continues to grow.

The Australian wine industry leads the world in
innovation and efficiency. Land costs are significantly
cheaper in Australia and the economies that have
been achieved in our best growing regions ensure
that the cost of operations remain below those of
our major competitors.

The Padthaway region, which has more than 3,000
hectares under vine, has a proven reputation for
production of premium-quality grapes on a large
scale. Its proximity to the world famous Coonawarra
region and its similarity of soils and climate enhances
its reputation. With only around 20 growers and a
finite availability of irrigation water, viticultural
expansion in this rich area has all but ceased.

Flexible Project Design

Maximum flexibility is the byword of the PBEV
structure. The PBEV is not a stapled investment
and the growers may choose to either own or lease
the land. Growers are therefore able to make the
optimum capital decisions to suit their individual
circumstances and long-term objectives.

A grower may nominate an associate such as a
spouse, superannuation fund or other related entity
to purchase and own the allotments. The grower
then enters into a leaseback arrangement with the
owner to develop and operate the vineyard.

When growers or their associates purchase a PBEV
community allotment, they receive freehold title.

The vineyards are then established subject to
the Padthaway Braithwaite Community Scheme
and by-laws.

Lease with Options to Purchase

PBEV's lease option is a major strength of the
project and allows investors to preserve their
capital and increase the tax deductibility of their
investment (as a percentage of expenditure).

An intending grower may lease from the developer
a minimum of one community allotment for an
initial term of 10 years - with an option to renew
for a further five years.

A grower lessee may also choose to buy the leased
land during a nominated period before the end of
the fifth or tenth years of the lease.

If the option to purchase is not exercised by the time
the lease expires, the land and vineyard assets revert
to the developer at a pre agreed salvage value.

Scale of Investment, Project Pricing
and Costs

Each vineyard allotment is, in its own right, an
attractive scale of investment in this industry.

It allows investors to directly invest in the wine
industry and benefit from the economies of scale
and cost efficiencies of being part of a larger
development.

The PBEV project is low cost compared with similar
projects on the market. Participating growers
benefit from the experience of a project developer
and vineyard manager that they would otherwise
not have access to.

The generally accepted benchmark for a vineyard
project is to compare the cumulative expenditure
required to first harvest on a per-hectare basis.
The PBEV project costs at $67,000 are well below
the industry on this and other measures, as
shown below.

Comparative Analysis of Key Success Factors Viticultural Projects
(Per hectare basis, costs and prices ex GST)

Item The Padthaway St Magnus Tanunda Hill Coonawarra
Braithwaite Estate Blaxland** Blaxland*** Premium Vineyards
AAS* CPV *#*x
Total expenditure to year 3 $67,000 $78,510 $73,816 $103,884
Establishment costs to year 3 $40,580 $46,878 $44,823 $87,131
Land Component $13,310 $18,500 $15,142 $16,753
Project management fees $11,243 $13,132 $13,851 $21,784
Mature costs of operations $7,903 NA $9,246 $10,520
Mature yields (W Avge) 12.5 T/ha 11.88 T/ha 12.0 T/ha 12.6 T/ha
Prices ($/Tonne) $1,638 $1,650 $1,725 $2,100
Projected revenues (maturity) $21,297 $19,635 $20,499 $26,460
Income/expense ratio (maturity) 2.7 NA 1.8 2.5

Sources:

*  The Padthaway Braithwaite Estate Vineyard: Information Memorandum (Nov 2002)

** St Magnus Vineyard, (Apr 2001)

*** Tanunda Hill Prospectus: (May 2001)

**** Coonawarra Premium Vineyard Prospectus No2 2001
Note:

Comparison has only been provided with projects within the relevant cost structure range or is in the regional proximity.




Tax Benefits

ATO Tax Product Rulings 2002/29 and 2002/30
have been issued by the Australian Tax Office.
These rulings provide certainty to the investor
of any deductions and therefore their cash flow
determinations for this investment.

Assuming the top marginal tax rate for a grower,
whole project analysis estimate that for an owner
grower, the cumulative tax deduction equates to
91% of the total investment. For the lessee grower
the cumulative tax deductions are estimated to be
139% of total investment.

Significant increase in tax deductibility applies
when a grower uses debt funds to finance this
investment.

Other Project Strengths

Experienced Management

The project manager will be Australasian
Agribusiness Services Pty Ltd (AAS), which has had
more than 12 years' experience in agricultural and
primary industries throughout Australasia. For the
past 10 years AAS has been active in viticultural
projects and the wine industry, supervising projects
in Victoria and South Australia and advising
investors and project developers.

Padthaway Management Services (PMS) will
manage the vineyard operations. PMS currently
manages greater than 500 hectares of vineyard
in the Limestone Coast region. It operates its own
machinery hire company, a large labour pool
and has well-established relationships with key
contractors and suppliers. The skill and scale of
PMS is a major strength for this project.

Secure Water

Security of water supply for irrigation is critical to
this project. The Government of South Australia

has imposed a freeze on further development in the
Padthaway Wells irrigation zone. The Government
has confirmed that the water license allocation for
the PBEV land remains available to it under this

new regime. This is an important assurance for

the project.

Project Governance

The project manager and the vineyard manager are
independent entities with independent management.

Both managers are on renewable five-year contracts,
which provide for annual performance review. This
delivers greater control to the growers and an
ability to communicate and enforce performance in
the event of dissatisfaction with one or both parties.

Conservative Yield and Price Projections

Yields forecast are based on 12.5 tonnes per
hectare at maturity. These yields are independantly
acknowledged as well within the capability of this
district.

Revenue forecasts are calculated on a selling

price based on the 'Weighted Average Price' in the
Padthaway Region, as reported for the selected wine
varieties in the Annual South Australian Wine Grape
Utilisation and Pricing Survey, Phylloxera and Grape
Industry Board of South Australia.

Grape Contracts

Growers can choose, on application, to sell 50% of
their grapes through a contract.

Strategic Market Alliances

The South Australian Wine Group represents five
large independent viticultural and winemaking
groups in the Limestone Coast region including

the viticultural manager. PBEV growers will have the
opportunity to sell grapes into the market at market
price or to convert their grapes into wine for sale

in bulk as blended premium grades for the export
market.

The project manager has estimated that growers
electing to participate in this early stage value-
adding process may be able to receive premiums
of about 25% or more above that anticipated from
the sale of unprocessed grapes.

Finance

A finance package designed to meet the cashflow
profile of this project has been negotiated with a
financier independent to the project. 100% funding
is available to eligible borrowers/growers. Based
on 3 years interest only and 7 years Principal &
Interest.

For Further Information

Australia
Ken Waldron at AAS Pty Ltd (613) 9614 0844
Clara Mandaletti at AAS Pty Ltd (613) 9614 0844

Hong Kong
Michael Bentley at Citylife on (852) 2525 5680
Ken Waldron at AAS Pty Ltd (852) 6290 7520



